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FORWARD-LOOKING INFORMATION 

Certain information contained herein this corporate presentation may constitute forward-looking statements that involve known and unknown risks, assumptions, uncertainties and other factors. Forward-

looking statements in this corporate presentation include, but are not limited to, statements regarding: the design and continued construction of the Heartland Petrochemical Complex and the timing and 

completion of the PDH and PP facilities and the potential benefits to be derived from those facilities including, without limitation, potential profit margin, long-term average EBITDA, cash flow and funds from 

operations per share accretion levels; the contracting process to secure take or pay contracts for the Heartland Petrochemical Complex; and the ability to fund the financing for the facilities by way of debt or 

equity financings.  

 

Readers are cautioned not to place undue reliance on forward-looking statements, as such statements are not guarantees of future performance. Inter Pipeline in no manner represents that actual results, 

levels of activity and achievements will be the same in whole or in part as those set out in the forward-looking statements herein. Such information, although considered reasonable by Inter Pipeline at the time 

of preparation, may later prove to be incorrect and actual results may differ materially from those anticipated in the statements made. For this purpose, any statements that are not statements of historical fact 

may be deemed to be forward-looking statements. Forward-looking statements often contain terms such as "may", "will", "should", "anticipate", "expected", “potential” and similar expressions. Such 

assumptions, risks, uncertainties and other factors include, but are not limited to, risks and assumptions associated with operations, such as Inter Pipeline’s ability to successfully implement its strategic 

initiatives and achieve expected benefits, including the construction of the Heartland Petrochemical Complex; further development of its oil sands pipeline systems; assumptions concerning operational 

reliability; the availability and price of labour and construction materials; the status, credit risk and continued existence of customers having contracts with Inter Pipeline and its affiliates; availability of energy 

commodities; volatility of and assumptions regarding prices of energy commodities; competitive factors including competition from third-parties in the areas in which Inter Pipeline operates or intends to 

operate, pricing pressures and supply and demand in the natural gas, propane and oil transportation, ethane transportation and natural gas liquids extraction and storage industries; assumptions based upon 

Inter Pipeline’s current guidance including projected future EBITDA levels; fluctuations in currency and interest rates; inflation; the ability to access sufficient capital from internal and external sources including 

debt and equity capital; risks and uncertainties associated with Inter Pipeline’s ability to maintain its current level of cash dividends to its shareholders; risks inherent in Inter Pipeline’s Canadian and foreign 

operations; risks of war, hostilities, civil insurrection, instability and political and economic conditions in or affecting countries in which Inter Pipeline and its affiliates operate; severe weather conditions; terrorist 

threats; risks associated with technology; Inter Pipeline’s ability to generate sufficient cash flow from operations to meet its current and future obligations;  general economic and business conditions; the 

potential delays of and costs of overruns on construction projects, including, but not limited to Inter Pipeline’s current projects and future expansions of Inter Pipeline’s pipeline systems and processing 

facilities; risks associated with the failure to finalize formal agreements with counterparties in circumstances where letters of intent or similar agreements have been executed and announced by Inter Pipeline; 

Inter Pipeline’s ability to make capital investments and the amounts of capital investments; changes in laws and regulations, including environmental, regulatory and taxation laws, and the interpretation of 

such changes to Inter Pipeline’s business; the risks associated with existing and potential future lawsuits and regulatory actions against Inter Pipeline and its affiliates; increases in maintenance, operating or 

financing costs; availability of adequate levels of insurance; difficulty in obtaining necessary regulatory approvals and maintenance of support of such approvals; and such other risks and uncertainties 

described from time to time in Inter Pipeline’s reports and filings with the Canadian securities authorities. The impact of any one assumption, risk, uncertainty or other factor on a particular forward-looking 

statement cannot be determined with certainty, as these are interdependent and Inter Pipeline’s future course of action depends on management’s assessment of all information available at the relevant time.  

Readers are cautioned that the foregoing list of assumptions, risks, uncertainties and factors is not exhaustive. See also the section entitled RISK FACTORS of Inter Pipeline’s most recent Management’s 

Discussion and Analysis filed on SEDAR at www.sedar.com for further risk factors. The forward-looking statements contained in this corporate presentation are made as of the date of this document and, 

except to the extent expressly required by applicable securities laws and regulations, Inter Pipeline assumes no obligation to update or revise forward-looking statements made herein or otherwise, whether as 

a result of new information, future events, or otherwise. The forward-looking statements contained in this document and all subsequent forward-looking statements, whether written or oral, attributable to Inter 

Pipeline or persons acting on Inter Pipeline’s behalf are expressly qualified in their entirety by these cautionary statements. 

 

NON-GAPP FINANCIAL MEASURES 

Certain financial measures referred to in this corporate presentation are not measures recognized by GAAP. These non-GAAP financial measures do not have standardized meanings prescribed by GAAP 

and therefore may not be comparable to similar measures presented by other entities.  Investors are cautioned that these non-GAAP financial measures should not be construed as alternatives to other 

measures of financial performance calculated in accordance with GAAP. 

 

IHS MARKIT MATERIALS 

The IHS Markit reports, data and information referenced herein (the "IHS Markit Materials") are the copyrighted property of IHS Markit Ltd. and its subsidiaries (“IHS Markit”) and represent data, research, 

opinions or viewpoints published by IHS Markit, and are not representations of fact.  The IHS Markit Materials speak as of the original publication date thereof and not as of the date of this document.  The 

information and opinions expressed in the IHS Markit Materials are subject to change without notice and IHS Markit has no duty or responsibility to update the IHS Markit Materials. Moreover, while the IHS 

Markit Materials reproduced herein are from sources considered reliable, the accuracy and completeness thereof are not warranted, nor are the opinions and analyses which are based upon it. IHS Markit is a 

trademark of IHS Markit. Other trademarks appearing in the IHS Markit Materials are the property of IHS Markit or their respective owners. Inter Pipeline, and its subsidiaries, subscribe to various IHS Markit 

data services and a subsidiary of Inter Pipeline has contracted with IHS Markit for consultant services with respect to the Heartland Petrochemical Complex. 
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INVESTMENT OVERVIEW 

• IPL to construct Canada’s first integrated propane dehydrogenation (PDH) 

and polypropylene (PP) complex 

• Expected to add approximately $450 million to $500 million of average annual EBITDA, 

with 70% to 85% targeted to be underpinned by take-or-pay contracts 

• Total project cost of ~$3.5 billion*, with operations to begin in late 2021 

• Alberta produced polypropylene expected to have one of the lowest cash 

costs in North America 

• Low utility costs and an oversupplied propane market in Western Canada drives a long-

term, low-cost feedstock advantage 

• Majority of PP production to be sold into US markets, which are expected to have among 

the highest prices globally 

• Well-defined project with advanced detailed engineering 

• Selected globally proven technologies and experienced engineering, procurement and 

construction firms 

• Favorable construction environment in Alberta 

• Significant in-house expertise to manage a construction project of this scope and scale 

 

 

 

 

 

 

*Excludes central utility block 
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STRATEGIC RATIONALE 

• The Heartland Petrochemical Complex is a transformational organic growth 

opportunity 

• Accretive to future FFO per share 

• Structured to generate high-quality, predictable cash flows 

• Provides a footprint for future growth 

• Materially diversifies and strengthens IPL’s large-scale NGL processing 

business 

• Extends NGL value chain, adding high-quality petrochemical infrastructure 

• Synergies with existing offgas business create a competitive advantage 

• PDH can consume up to ~12,000 b/d of high-purity propane produced from Redwater 

Olefinic Fractionator (ROF)  

• Strong support from the Government of Alberta 

• Awarded $200 million of credits under Alberta’s Petrochemical Diversification Program 

• Expected to generate over 13,000 full-time equivalent (FTE) jobs for Canadians over the 

four year construction period and ~180 FTE jobs once operational 
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• Heartland Petrochemical Complex will convert propane into polypropylene 

• Design capacity to consume ~22,000 b/d of propane to produce ~525 kilotonnes per 

annum (KTA) of polypropylene 

• Additional 96 MW central utility block (CUB) to supply PDH and PP complex 

with cost effective electricity, steam and other key utilities 

• Project to be owned and financed by a 3rd party, with negotiations expected to be 

completed by mid-2018 

• IPL to manage construction and retain operatorship 

• Total cost estimated at $0.6 billion 

PDH AND PP OVERVIEW 

Canadian Propane 

Producers 

PP Consumers or 

Marketers 

Ethane- 

Ethylene  

Mix 

Other 

Marketed  

Products 

3rd Party 

Propane 

PP 

525 KTA 

PP 

Facility 

Redwater Olefinic 

Fractionator 

PDH 

Facility 

Redwater 

Propane 

Polymer Grade 

Propylene (PGP) 

525 KTA 
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STRATHCONA COUNTY SITE 

PDH Facility 

CUB 

Polypropylene Facility 

• Key PDH regulatory permits obtained;  

PP permits well-advanced  

• ~200 acres of land strategically located    

near ROF 

• Multiple pipeline connections to ROF and 

other 3rd party fractionators  

• Access to major rail transportation providers 

creates a transportation advantage 
Other Associated Infrastructure 

Potential Future Development 
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Invested* 2018F 2019F-2021F

CAPITAL PROFILE & FINANCING STRATEGY 

 • Total project cost of ~$3.5 billion 

• ~$400 million spent to date 

• Target ~60% debt and ~40% equity 

financing through a combination of: 

• Capacity available under existing $1.5 

billion committed credit facility 

• Periodic issuance of new term debt and 

hybrid debt securities 

• Undistributed cash flow from operations 

• DRIP expected to generate ~$1.2 billion 

through the construction period 

• IPL does not expect the need for a 

material, underwritten equity offering 

~$600 

~$2,500 

~$400 

$ Million 

 

*Total cost to IPL as at November 30, 2017 excluding CUB; includes amounts invested by Williams Canada 
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COMMERCIAL FRAMEWORKS 

Producer 

Delivers 

propane 

Polypropylene 

Counterparty 

Receives Production 

IPL Receives 

PP Delivery Cost 

Recovery 

IPL Receives 

Propane Cost 

Recovery IPL or  

3rd Party Propane 

Supply 

Propane Producer 

Receives PP     

Market Sales 

 

 

 

 

 

 

 

 

 

 

Propane         

Producer 

Counterparty 

IPL PP Production 

Process 

IPL Receives                     

Fixed Capital Fee + 

Operating Cost Recovery 

• PP counterparties lock-in lower-cost, Alberta produced polypropylene  

• Pay IPL a fixed capital fee as well as a propane, operating and delivery cost recovery 

charge to receive polypropylene  

• Propane counterparties realize an increased netback from converting low-

value Alberta propane into higher-value polypropylene 

• Deliver propane and pay IPL a fixed capital fee, as well as an operating and delivery cost 

recovery charge in exchange for receiving a polypropylene market price 

 

 

 

IPL Receives                     

Fixed Capital Fee + 

Operating Cost Recovery 

IPL Receives 

PP Delivery Cost 

Recovery 
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POLYPROPYLENE: A GLOBAL MAJOR POLYMER 

• PP is a lightweight, durable and 

versatile thermoplastic polymer 

• Largest single plastic globally 

• PP has many desirable properties 

• High melting point 

• Non-reactive, no water or mold absorption 

• Rigid, resistant to heat cracking and stress 

• Non-toxic 

• Fully-recyclable plastic 

• Used in many common products  

• Consumer packaging and containers 

• Automobile components 

• Canadian currency 

• Textiles 
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POLYPROPYLENE DEMAND 

Canada 
6% 

Mexico 

17% 

Source: IHS Markit Materials 

Polypropylene 

26% 

Other Major 

Polymers 

74% 

United  

States 

77% 

• PP is the world’s single largest 

polymer  

• 2016 global demand of 67,000 KTA 

• Demand forecast to increase 25% to 84,000 KTA 
by 2021 

• United States is the primary market 

for PP in North America 

• 2016 North America demand of 8,100 KTA 

• Demand forecast to increase 13% to 9,100 KTA 
by 2021 

2016 World Demand for  

Major Polymers 

2016 North American Demand 

for Polypropylene 
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US POLYPROPYLENE DEMAND BY REGION 

Total 2016 US demand of ~6,200 KTA 

Midwest 

43% 

Southeast 

17% 

Gulf Coast 

10% 

Northwest 

2% 

Southwest 

11% 

Northeast 

17% 

Source: IHS Markit Materials 
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COMPETITIVE POLYPROPYLENE TRANSPORTATION 

Transportation costs from the Heartland Complex are expected to be 

competitive with USGC polypropylene production  

Alberta 

US Midwest  

US Gulf Coast 

(USGC) 

Railing Alberta produced PP 

to the US Midwest 

~$0.02 USD per lb 

Railing USGC produced PP 

to the US Midwest 

~$0.02 USD per lb  

Source: Surface Transportation Board  
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PROPANE FEEDSTOCK PRICE ADVANTAGE 

Edmonton propane trades at a discount to USGC propane creating a    

significant feedstock advantage 

USD per USG 

3 year average from December 2014 to October 2017; 10 year average from December 2007 to October 2017; USGC pricing based on Mont Belvieu 

*Cochin pipeline discontinued Alberta propane export service in March 2014 

$0.28 

$0.18 

2017 

Cochin pipeline reversal* 

USGC to Edmonton Propane Price Differential 
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IPL PDH & PP in-service 
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Base Propane Demand IPL PDH Feedstock 

Canadian Export to US 

• Sustainable Canadian propane 
feedstock advantage 

• Over the long term the Canadian propane 

market is expected to remain oversupplied 

• Supply expected to grow as producers 

continue to drill for liquids rich gas 

• Demand increases from IPL’s Heartland 

Complex and potential West Coast exports 

alone do not balance the propane market 

• Sufficient domestic propane supply for 

multiple PDH facilities   

Potential West Coast Export 

2015 2020F 2025F 2030F 2035F 2010 

Source: IHS Markit Materials and IPL estimates 
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UTILITY COST ADVANTAGE 

IPL PDH and PP CUB tied to AECO pricing, which is expected                      

to provide a cost advantage over USGC PP production 

USD per MMBTU 

$0.66 

2017 

NYMEX less AECO Natural Gas Price 

10 year average from December 2007 to October 2017 
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NORTH AMERICAN COST COMPETITIVENESS  

Alberta produced polypropylene expected to have one of the lowest 

delivered cash costs to the US Midwest 

USD per metric ton 

US-Based PP Facilities  Heartland Complex 

*Delivered cost includes fixed, variable, feedstock and logistics costs to the US Midwest 

Source: IHS Markit Materials 
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PROJECT STATUS 

• Well-advanced PDH project 

• Selected Honeywell UOP’s C3 Oleflex™ 
technology 

• Detailed engineering awarded to Fluor 
Corporation in 2013 and is ~85% complete 

• Completed early civil works program with 
major construction to begin in early 2018 

• Lump-sum/unit rate contract for construction 
will be awarded to Kiewit Construction 
Services, significantly enhancing cost control 

• PP development leveraging advanced 

PDH engineering 

• Selected Grace UNIPOL® proprietary 
technology 

• FEED awarded to Linde Engineering in  
2017 and is currently ~70% complete 
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PROJECT TIMING 

Propane Dehydrogenation Facility 
Schedule of Major Activities 

Polypropylene Facility 
Schedule of Major Activities 

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

Engineering

Procurement

Construction

Activity 2013 2014 2015 2016 2017
2018 2019 2020 2021

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4
2017

2018 2019 2020

Engineering

Activity

Procurement

Construction

2021
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PROJECT EXECUTION 

• IPL is in a strong position to construct the Heartland Petrochemical Complex 

• Lack of major project development in Alberta results in favorable engineering,  

procurement and construction environment, including availability of skilled labour 

• Successful track record of completing large-scale construction projects, with over $6.4 

billion of developments completed in the last 10 years 

• Engineering and procurement firms chosen with global petrochemical 

experience, utilizing proven technology 

PDH 

• Fluor has completed 20 petrochemical facilities since 2000 that are up to 1,500 KTA in size 

• Honeywell UOP’s Oleflex™ technology has been in commercial use since 1990 and is 

utilized in 19 other PDH facilities globally  

PP 

• Linde Engineering has extensive expertise with 12 operating and seven planned polyolefin 

facilities 

• Grace UNIPOL® technology is operating in 55 PP reactor lines worldwide   
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KEY TAKEAWAYS 

• Expected to be accretive to future FFO 

per share 

• Expected to add ~$450 to ~$500  

million of average annual EBITDA 

• Target 70% to 85% of processing capacity 

to be underpinned by take-or-pay contracts 

• Financing plan supported by strong 

balance sheet 

• Establishes a globally competitive 

integrated PDH and PP complex 

• Favorable construction environment    

in Alberta 

• Solid track record of project 

management and execution 
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CONTACT INFORMATION 
 

SUITE 3200, 215 – 2ND STREET SW 

CALGARY, ALBERTA T2P 1M4 

PHONE:  1 866 716 7473 

PHONE:  (403) 290 6000 

FAX:  (403) 290 6090 

WEB:  INTERPIPELINE.COM  

INVESTORRELATIONS@INTERPIPELINE.COM 


